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2 Assignment of number ranges

In this chapter, we will look at the various options for merging the num-
ber ranges of the customer, vendor and business partner objects/roles 
in a synchronization (Section 7.3.1). The number ranges of the individ-
ual objects must be set up and the account groups must be monitored.

I will show you the parameters to be set in Customizing for the following 
number range constellations:

 f Business partner, customer and vendor have the same number,

 f Business partner and customer have the same number—vendor 
has a different number

 f Business partner and vendor have the same number—customer 
has a different number,

 f Business partner, customer and vendor each have their own number.

2.1 Business Partner/Customer/Vendor—identical number

First, let’s consider the case where all three objects (customer, vendor, and 
business partner) are assigned the same number according to Figure 2.1, in 
our example the “200000”. To do this, Number Ranges and Account Groups 
must be defined accordingly.

Figure 2.1: Identical numbers BP/customer/vendor

This constellation is useful, for example, if you create the master data com-
pletely from scratch in a Greenfield approach (see Section 7.4) and there 
are no specifications from the user departments for numbers to be trans-
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ferred. As a result, all three objects (business partner, role customer and 
role vendor) have an identical number and can be assigned to each other 
more quickly in evaluations.

2.1.1 Customers (Accounts Receivable)

First of all, a new account group has to be created and defined via FInanCIaL 
aCCOuntIng • aCCOunts rECEIvaBLE anD aCCOunts PayaBLE • CustOMEr aCCOunts 
• MastEr Data • PrEParatIOn FOr CrEatIng CustOMEr MastEr Data • DEFInE aC-
COunt grOuPs wIth sCrEEn LayOut (CustOMErs) (see Figure 2.2 und Figure 2.3).

Figure 2.2: New customer account group “ZBPC”

Figure 2.3: Characteristic of customer account group “ZBPC”
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Subsequently, a new number range, as shown in Figure 2.4, with external 
number assignment has to be defined under, FInanCIaL aCCOuntIng • aC-
COunts rECEIvaBLE anD aCCOunts PayaBLE • CustOMEr aCCOunts • MastEr Data 
• PrEParatIOn FOr CrEatIng CustOMEr MastEr Data • CrEatE nuMBEr rangEs 
FOr COstuMEr aCCOunts. Please make sure that this number range is not 
already assigned to vendors and business partners.

Figure 2.4: Number range for new customer account group

Finally, the new number range is assigned to the new customer account 
group. The assignment is made via, FInanCIaL aCCOuntIng • aCCOunts rECEI-
vaBLE anD aCCOunts PayaBLE • CustOMEr aCCOunts • MastEr Data • PrEParatI-
On FOr CrEatIng CustOMEr MastEr Data • assIgn nuMBEr rangEs tO CustOMEr 
aCCOunt grOuPs (see Figure 2.5).

Figure 2.5: Number range/customer account group assignment

2.1.2 Vendors (Accounts Payable)

Proceed in the same way for vendors. Here too, a new account group has 
to be set up and defined under, FInanCIaL aCCOuntIng • aCCOunts rECEIvaBLE 
anD aCCOunts PayaBLE • vEnDOr aCCOunts • MastEr Data • PrEParatIOn FOr 
CrEatIng vEnDOr MastEr Data • DEFInE aCCOunt grOuPs wIth sCrEEn LayOut 
(vEnDOr) (see Figure 2.6 and Figure 2.7).
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Figure 2.6: New vendor account group “ZBPV”

Figure 2.7: Characteristic of vendor account group “ZBPV”

Subsequently, you also create a new number range with external number 
assignment under, FInanCIaL aCCOuntIng • aCCOunts rECEIvaBLE anD aCCOunts 
PayaBLE • vEnDOr aCCOunts • MastEr Data • PrEParatIOn FOr CrEatIng vEnDOr 
MastEr Data • CrEatE nuMBEr rangEs FOr vEnDOr aCCOunts, which corre-
sponds to that of the customer as shown in Figure 2.8.
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Figure 2.8: Number range for new vendor account group

This number range is now again assigned to the new vendor account group 
via, FInanCIaL aCCOuntIng • aCCOunts rECEIvaBLE anD aCCOunts PayaBLE • vEn-
DOr aCCOunts • MastEr Data • PrEParatIOn FOr CrEatIng vEnDOr MastEr Data 
• assIgn nuMBEr rangEs tO vEnDOr aCCOunt grOuPs (see Figure 2.9).

Figure 2.9: Assignment of number range to vendor account group

2.1.3 Business Partner

As a further step, a new number range is also set up in Customizing for 
the SAP Business Partner, this time with internal number assignment. This 
number range is then assigned to a new grouping that has also been creat-
ed. This is done as shown in Figure 2.10 in Customizing under, CrOss-aP-
PLICatIOn COMPOnEnts • saP BusInEss PartnEr • BusInEss PartnEr • BasIC 
sEttIngs • nuMBEr rangEs anD grOuPIngs • DEFInE nuMBEr rangEs and under 
CrOss-aPPLICatIOn COMPOnEnts • saP BusInEss PartnEr • BusInEss PartnEr 
• BasIC sEttIngs • nuMBEr rangEs anD grOuPIngs • DEFInE grOuPIngs anD as-
sIgn nuMBEr rangEs (see Figure 2.11).



Index

249

B Index

A
Account Group  47, 61
Active Indicator  179
App-ID  72, 160, 161, 199
Application Programming Interfaces  

202
Attributes per Business Partner role  

139
authorization group  153
authorization objects  153
Authorization Overview  155

B
Block Size  179
BP Role Category  40, 129
BP view  44, 115, 117
Brownfield  171
Business Add-Ins  192
Business Checks  190
Business Function  173
Business Partner Approach  104
Business Partner Category  21, 22, 

40, 68
Group  23
Organization  23
Person  22

Business Partner GUID  167
Business Partner Relationship  147
Business Partner Role  21, 25, 33
Business Partner Role Category.  

39
Business Partner Type  46

C
Calling Applications  124
central business partner  13
Collection Profile  104

collection strategies  104
combined roles  105
Communication  75, 82
Company Code  87
Company Code view  55, 110, 125
Contact Person  150
conversion  190, 205
credit limit  103
credit master data  102
Credit Profile  102, 142
Credit Segment Data  102
Customer Master  159, 163
customer master record  26
Customer Vendor Integration  52, 

59, 150, 169, 184
CVI Cockpit  203

D
Data Sets  121
Dialog Structure  118

E
entity  15
Extractor Class  179

F
Field Attributes  138
Field Attributes per Activity  140
Field Attributes per Business 

Partner Type  141
Field Attributes per Client  138
Field Selection  138
field status control  143
Fiori apps library  168
Fiori tiles  70



Index

250

G
Geocoding.  27
Greenfield  105
Group  30, 67
grouped roles  104
grouping  21, 24, 61
Group types  30

I
IDoc  195, 202
IDoc CREMAS  202
IDoc DEBMAS  202
implementation scenarios  171
Information Lifecycle Management 

(ILM)  16
interface  44
Interface Control  117

L
Legacy System Migration Work-

bench  201
LTMC  195, 196, 197, 198

M
Master Data Governance  204
Master Data Synchronization  52, 

171
Migration Cockpit  195
migration project  197, 199
multiple assignment  15, 159

N
number assignment  49
number range  24, 31, 47, 219
number range logic  206, 208

O
one-step procedure  144
One-Time Account  156

OpenSAP courses  235
Organization  29, 67

P
Person  29, 67
Postprocessing Desktop  180
Postprocessing Office  180, 218
Postprocessing Orders  180, 181, 

218
Purchasing  99
Purchasing Organization  99
purchasing organization data  127
Purchasing view  66, 125

Q
queue processing  176

R
reconciliation account  55, 88, 97, 

164
Registration  177
Relationship Category  147
Relationship Type  147
Remote Function Call (RFC)  202
Role Exclusion Group  111, 113
Role grouping  105
Role Grouping Categories  108

S
Sales and Distribution view  66, 

110, 125
sales area data  127
same Number  209
SAP Best Practices Explorer  201
SAP Business Partner  13, 51
SAP Collections Management  104
SAP Credit Management  103
SAP Financial Supply Chain 

Management  104
SAP Help  234



Index

251

SAP notes  230
SAP Rapid Data Migration  195, 

201
SAP S/4HANA Cookbook  194
SAP S/4HANA Migration Cockpit  

196
Screen Sequences  125, 166
search help  135
Service-oriented architectures 

(SOA)  202
Simplification List  19
Staging Tables  197
Subheader ID  127
synchronization  220
Synchronization Cockpit  193, 218
Synchronization Directions  185
synchronization object  176, 179
Synchronization Option  176
synchronization process  174

T
table  228
table BUT000  170
table KVNN  95
Tile Catalogue  72, 160, 161, 199

Tile Group  72, 160, 161, 199
Time Dependency  28
traffic light display  189
traffic light symbol  190
transactions  227
Treasury and Risk Management  27
two-step procedure  145

U
user blogs  236

V
VAT Reg. No.  216
Vendor Master  159, 163
vendor master record  26
Visual Configuration Tool (VCT)  

166

W
Worklist.  137

Y
YouTube videos  237


	_GoBack
	_Ref32933984
	_Ref37874136
	_Ref523678023
	_Ref37780426
	_Ref523673390
	_Hlk523730952
	_Ref523674518
	_Ref523674536
	_Ref523677752
	_Ref519015199
	_Ref516680380
	_Ref510963431
	_Ref32599190
	_Ref511584172
	_Ref517440344
	_Ref517940320
	_Ref517440350
	_Ref512710000
	_Ref517940562
	_Ref512877971
	_Ref38122233
	_Ref510968401
	_Ref32933643
	_Ref519440928
	_Ref517616966
	_Ref512709724
	_Ref518916240
	_Ref517619448
	_Ref518918016
	_Ref518917493
	_Ref37780765
	_Ref38129639
	_Ref512966566
	_Ref517620035
	_Ref512764195
	_Ref512766644
	_Ref512766645
	_Ref512766672
	_Ref518922187
	_Ref518922211
	_Ref517623995
	_Ref517945637
	_Ref517440600
	_Ref517440616
	_Ref517440625
	_Ref514513640
	_Ref512951804
	_Ref37958122
	_Ref38382197
	_Ref37870585
	_Ref37872158
	_Ref517017788
	_Ref39342838
	_Ref512964029
	_Ref512964031
	_Ref512965271
	_Ref33189715
	_Ref39342857
	_Ref33189729
	_Ref33189740
	_Ref33189751
	_Ref33189758
	_Ref38208725
	_Ref33189790
	_Ref33189825
	_Ref517191244
	_Ref38382209
	_Ref512968912
	_Ref512969016
	_Ref38982571
	_Ref513007854
	_Ref518931982
	_Ref519443334
	_Ref513922507
	_Ref513921627
	_Ref519010363
	_Ref513053976
	_Ref513055232
	_Ref513055242
	_Ref513921652
	_Ref39342922
	_Ref513921679
	_Ref513921698
	_Ref513921708
	_Ref519006273
	_Ref513923123
	_Ref513923470
	_Ref512947755
	_Ref513987583
	_Ref513988300
	_Ref513988401
	_Ref513988706
	_Ref517630682
	_Ref513989073
	_Ref518035319
	_Ref522014475
	_Ref38213305
	_Ref513991520
	_Ref517631221
	_Ref513992852
	_Ref38042114
	_Ref513998500
	_Ref513999381
	_Ref514000642
	_Ref514000650
	_Ref514001364
	_Ref514002140
	_Ref514002014
	_Ref514003688
	_Ref514003703
	_Ref514004110
	_Ref514004601
	_Ref514004857
	_Ref516681773
	_Ref514269388
	_Ref517632198
	_Ref514008354
	_Ref523730073
	_Ref514173511
	_Hlk518045325
	_Ref519017748
	_Ref514174470
	_Ref514175557
	_Ref514175685
	_Ref514175797
	_Ref514176862
	_Ref519019412
	_Ref514178018
	_Ref514178772
	_Ref514178942
	_Ref514179030
	_Ref514179302
	_Ref514179495
	_Ref522016927
	_Ref514183714
	_Ref39390484
	_Ref514524950
	_Ref39343469
	_Ref514180905
	_Ref514181526
	_Ref519021637
	_Ref514263406
	_Ref514349537
	_Ref514349655
	_Ref514270273
	_Ref514348502
	_Ref514349277
	_Ref514350086
	_Ref514350787
	_Ref514350687
	_Ref517533082
	_Ref515129614
	_Ref515129655
	_Ref515129834
	_Ref515293216
	_Ref512878355
	_Ref512878564
	_Ref514520510
	_Ref512879079
	_Ref514522641
	_Ref514522640
	_Ref514522425
	_Ref514525874
	_Ref514525806
	_Ref514525796
	_Ref514525969
	_Ref514525908
	_Ref519098878
	_Ref519444044
	_Ref512938696
	_Ref519444111
	_Ref38556515
	_Ref38556529
	_Ref38301542
	_Ref38301572
	_Ref514588074
	_Ref514588082
	_Hlk2581311
	_Ref514588111
	_Ref514588118
	_Ref516847639
	_Ref514606962
	_Ref514589657
	_Ref525655542
	_Ref525655552
	_Ref514592073
	_Ref514592102
	_Ref514604746
	_Ref514592880
	_Ref514603499
	_Ref522100934
	_Ref514606308
	_Ref514611871
	_Ref514611389
	_Ref514611395
	_Ref514611440
	_Ref514611453
	_Ref517454126
	_Ref514656406
	_Ref514656412
	_Ref514656932
	_Ref514656933
	_Ref514686659
	_Ref514686992
	_Ref514687094
	_Ref38553586
	_Ref514776987
	_Ref514776993
	_Ref514779977
	_Ref514780048
	_Ref515125439
	_Ref515125443
	_Ref523673490
	_Ref515127492
	_Ref517626339
	_Ref515392164
	_Ref515392166
	_Ref515392758
	_Ref515392762
	_Ref515392999
	_Ref515393001
	_Ref515393114
	_Ref515393115
	_Ref515470358
	_Ref517022190
	_Ref515470643
	_Ref38301654
	_Ref515476739
	_Ref515476741
	_Ref515477519
	_Ref515477509
	_Ref38301691
	_Ref517457765
	_Ref517022859
	_Ref521607748
	_Ref517718333
	_Ref517718231
	_Ref515560110
	_Ref515560416
	_Ref515561801
	_Ref525655871
	_Ref519279736
	_Ref519619136
	_Ref519356584
	_Ref519356589
	_Ref524600931
	_Ref519358752
	_Ref519358810
	_Ref38556932
	_Ref29655544
	_Ref29655546
	_Ref31478136
	_Ref30948986
	_Ref30952419
	_Ref30952546
	_Ref30952827
	_Ref31365593
	_Ref31133432
	_Ref517015736
	_Ref517368228
	_Ref30864534
	_Ref517368251
	_Ref38304802
	_Ref517461726
	_Ref519692884
	_Ref516773444
	_Ref38304908
	_Ref519695162
	_Ref514868365
	_Ref514869048
	_Ref514869069
	_Ref514869346
	_Ref514873038
	_Ref514873057
	_Ref514873083
	_Ref514873005
	_Ref514955916
	_Ref517367669
	_Ref515997791
	_Ref517366351
	_Ref517207954
	_Ref38557692
	_Ref517366145
	_Ref517365971
	_Ref517365817
	_Ref517365648
	_Ref517458961
	_Ref519445601
	_Ref30928062
	_Ref30928470
	_Ref30928472
	_Ref522111005
	_Ref519704352
	_Ref519704400
	_Ref28630254
	_Ref28630322
	_Ref517015830
	_Ref522012225
	_Ref522087682
	_Ref30700252
	_Ref30864745
	_Ref30864803
	_Ref30864861
	_Ref30864912
	_Ref30865072
	_Ref30865163
	_Ref30865229
	_Ref31534675
	_Ref38557868
	_Ref515805812
	_Ref515811922
	_Hlk2583001
	_Ref515811925
	_Hlk2583046
	_Ref515813514
	_Ref515818978
	_Ref515818980
	_Hlk2583746
	_Ref515819012
	_Hlk2583773
	_Ref515819019
	_Ref515819057
	_Ref515819068
	_Ref515896419
	_Ref519445833
	_Ref515896428
	_Ref515896908
	_Ref519445881
	_Ref515896916
	_Ref38557895
	_Ref31305659
	_Ref31305720
	_Ref516164306
	_Ref516164311
	_Ref516773153
	_Ref38558016
	_Ref38558033
	_Ref516772984
	_Ref516773318
	_Ref516772987
	_Ref516995033
	_Ref516409168
	_Ref517805904
	_Ref517805911
	_Ref516845639
	_Ref516411516
	_Ref523250866
	_Ref516773706
	_Ref516773693
	_Ref516411562
	_Ref516773776
	_Ref516773828
	_Ref516774089
	_Ref38558053
	_Ref516774202
	_Ref516774191
	_Ref516774294
	_Ref516855846
	_Ref38557940
	_Ref516844971
	_Ref516845000
	_Ref516845002
	_Ref516845164
	_Ref516845355
	_Ref516845366
	_Ref38557741
	_Ref31129153
	_Ref28524134
	_Ref38556302
	_Ref518562499
	_Ref519187394
	_Ref522176252
	_Ref30163988
	_Ref31381542
	_Ref30096086
	_Ref522176334
	Foreword
	1	The SAP Business Partner
	1.1	Concept
	1.2	Advantages of the SAP Business Partner Approach
	1.3	The SAP Business Partner under SAP S/4HANA
	1.4	Basic structure
	1.5	Configuration of the SAP Business Partner
	1.6	Basic settings for the SAP Business Partner

	2	Assignment of number ranges
	2.1	Business Partner/Customer/Vendor—identical number
	2.2	Only Business Partners/Customers with matching number
	2.3	Only Business Partner/Vendor with identical number
	2.4	Customer/Vendor—different numbers

	3	Create SAP Business Partners with single roles
	3.1	Preliminary considerations
	3.2	Business Partners with Company Code (FI), Sales and Distribution (SD) and Purchasing (MM) views
	3.3	Special Business Partner roles

	4	Create Business Partners with combined roles
	4.1	Pre-considerations/preliminary work
	4.2	Business Partner (Customer FI/Customer SD) with combined Company Code (FI) and Sales and Distribution (SD) view
	4.3	Business Partner (Vendor FI/Vendor MM) with combined Company Code (FI) and Purchasing (MM) view
	4.4	BP Role Exclusion Groups

	5	Individual Business Partner Views
	5.1	Pre-considerations/preliminary work
	5.2	Transaction “BUSD”

	6	“Specialities” around the Business Partner
	6.1	Search helps in comparison: ERP vs. SAP S/4HANA
	6.2	Worklist
	6.3	Field Attributes
	6.4	Deleting Business Partners
	6.5	Business Partner Relationship
	6.6	Contact Person
	6.7	Task menu transaction BUPT
	6.8	Authorizations
	6.9	CpD accounts with the Business Partner 
	6.10	Multiple assignment
	6.11	Creating a Business Partner with reference
	6.12	Configuration of screen sequences
	6.13	Unique number of the BP in the entire system
	6.14	Fiori-App, “Maintain Business Partner”

	7	Customer Vendor Integration (CVI)
	7.1	Tasks of the CVI
	7.2	Implementation scenarios of the CVI
	7.3	BP for Conversion from SAP ERP to SAP S/4HANA (Brownfield)
	7.4	BP in the Context of a new SAP S/4HANA installation (Greenfield)
	7.5	“New” CVI Cockpit

	8	Conversion to the business partner—manual
	8.1	Preparatory steps
	8.2	Create Business Partner from a Customer
	8.3	Create Business Partner from a Vendor
	8.4	Linking a Business Partner to a Vendor
	8.5	Linking a Business Partner to a Customer

	9	Conversion to the business partner—automatically
	9.1	Initial situation and preliminary considerations
	9.2	Selection Customer FI/Customer SD
	9.3	Synchronization Cockpit
	9.4	Selection Vendor FI/Vendor SD

	10	Information sources around the SAP Business Partner
	10.1	Transactions in the environment of the business partner
	10.2	Tables in the environment of the business partner
	10.3	SAP Notes
	10.4	SAP-Help
	10.5	OpenSAP courses
	10.6	User blogs
	10.7	YouTube videos

	Conclusion/Outlook
	Appendix
	A	The Author
	B	Index
	C	Disclaimer



