
•• ESPRESSO
1111 TUTORIALS



5

Table of Contents

Table of Contents
Foreword	 9

1	 The SAP Business Partner	 13
1.1	 Concept	 13
1.2	 Advantages of the SAP Business Partner Approach	 14
1.3	 The SAP Business Partner under SAP S/4HANA	 16
1.4	 Basic structure	 21
1.5	 Configuration of the SAP Business Partner	 26
1.6	 Basic settings for the SAP Business Partner	 28

2	 Assignment of number ranges	 47
2.1	 Business Partner/Customer/Vendor—identical number	 47
2.2	 Only Business Partners/Customers with matching number	 56
2.3	 Only Business Partner/Vendor with identical number	 58
2.4	 Customer/Vendor—different numbers	 61

3	 Create SAP Business Partners with single roles	 65
3.1	 Preliminary considerations	 65
3.2	 Business Partners with Company Code (FI), Sales and  

Distribution (SD) and Purchasing (MM) views	 72
3.3	 Special Business Partner roles	 101

4	 Create Business Partners with combined roles	 105
4.1	 Pre-considerations/preliminary work	 105
4.2	 Business Partner (Customer FI/Customer SD) with  

combined Company Code (FI) and Sales and  
Distribution (SD) view	 109

4.3	 Business Partner (Vendor FI/Vendor MM) with combined  
Company Code (FI) and Purchasing (MM) view	 110

4.4	 BP Role Exclusion Groups	 111

5	 Individual Business Partner Views	 115
5.1	 Pre-considerations/preliminary work	 115
5.2	 Transaction “BUSD”	 118



6

Table of Contents

6	 “Specialities” around the Business Partner	 135
6.1	 Search helps in comparison: ERP vs. SAP S/4HANA	 135
6.2	 Worklist	 137
6.3	 Field Attributes	 138
6.4	 Deleting Business Partners	 144
6.5	 Business Partner Relationship	 147
6.6	 Contact Person	 150
6.7	 Task menu transaction BUPT	 151
6.8	 Authorizations	 153
6.9	 CpD accounts with the Business Partner 	 156
6.10	 Multiple assignment	 159
6.11	 Creating a Business Partner with reference	 162
6.12	 Configuration of screen sequences	 166
6.13	 Unique number of the BP in the entire system	 167
6.14	 Fiori-App, “Maintain Business Partner”	 168

7	 Customer Vendor Integration (CVI)	 169
7.1	 Tasks of the CVI	 169
7.2	 Implementation scenarios of the CVI	 171
7.3	 BP for Conversion from SAP ERP to SAP S/4HANA  

(Brownfield)	 171
7.4	 BP in the Context of a new SAP S/4HANA installation  

(Greenfield)	 194
7.5	 “New” CVI Cockpit	 203

8	 Conversion to the business partner—manual	 205
8.1	 Preparatory steps	 205
8.2	 Create Business Partner from a Customer	 210
8.3	 Create Business Partner from a Vendor	 211
8.4	 Linking a Business Partner to a Vendor	 212
8.5	 Linking a Business Partner to a Customer	 213

9	 Conversion to the business partner—automatically	 215
9.1	 Initial situation and preliminary considerations	 215
9.2	 Selection Customer FI/Customer SD	 216
9.3	 Synchronization Cockpit	 218
9.4	 Selection Vendor FI/Vendor SD	 223



7

Table of Contents

10	 Information sources around the SAP Business Partner	 227
10.1	 Transactions in the environment of the business partner	 227
10.2	 Tables in the environment of the business partner	 228
10.3	 SAP Notes	 230
10.4	 SAP-Help	 234
10.5	 OpenSAP courses	 235
10.6	 User blogs	 236
10.7	 YouTube videos	 237

Conclusion/Outlook	 239

Appendix	 243

A	 The Author	 247

B	 Index	 249

C	 Disclaimer	 252



47

2	 Assignment of number ranges

In this chapter, we will look at the various options for merging the num-
ber ranges of the customer, vendor and business partner objects/roles 
in a synchronization (Section 7.3.1). The number ranges of the individ-
ual objects must be set up and the account groups must be monitored.

I will show you the parameters to be set in Customizing for the following 
number range constellations:

ff Business partner, customer and vendor have the same number,

ff Business partner and customer have the same number—vendor 
has a different number

ff Business partner and vendor have the same number—customer 
has a different number,

ff Business partner, customer and vendor each have their own number.

2.1	 Business Partner/Customer/Vendor—identical number

First, let’s consider the case where all three objects (customer, vendor, and 
business partner) are assigned the same number according to Figure 2.1, in 
our example the “200000”. To do this, Number Ranges and Account Groups 
must be defined accordingly.

Figure 2.1: Identical numbers BP/customer/vendor

This constellation is useful, for example, if you create the master data com-
pletely from scratch in a Greenfield approach (see Section 7.4) and there 
are no specifications from the user departments for numbers to be trans-
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ferred. As a result, all three objects (business partner, role customer and 
role vendor) have an identical number and can be assigned to each other 
more quickly in evaluations.

2.1.1	 Customers (Accounts Receivable)

First of all, a new account group has to be created and defined via Financial 
Accounting • Accounts Receivable and Accounts Payable • Customer Accounts 
• Master Data • Preparation for Creating Customer Master Data • Define Ac-
count Groups with Screen Layout (Customers) (see Figure 2.2 und Figure 2.3).

Figure 2.2: New customer account group “ZBPC”

Figure 2.3: Characteristic of customer account group “ZBPC”



49

Assignment of number ranges

Subsequently, a new number range, as shown in Figure 2.4, with external 
number assignment has to be defined under, Financial Accounting • Ac-
counts Receivable and Accounts Payable • Customer Accounts • Master Data 
• Preparation for Creating Customer Master Data • Create Number Ranges 
for Costumer Accounts. Please make sure that this number range is not 
already assigned to vendors and business partners.

Figure 2.4: Number range for new customer account group

Finally, the new number range is assigned to the new customer account 
group. The assignment is made via, Financial Accounting • Accounts Recei-
vable and Accounts Payable • Customer Accounts • Master Data • Preparati-
on for Creating Customer Master Data • Assign Number Ranges to Customer 
Account Groups (see Figure 2.5).

Figure 2.5: Number range/customer account group assignment

2.1.2	 Vendors (Accounts Payable)

Proceed in the same way for vendors. Here too, a new account group has 
to be set up and defined under, Financial Accounting • Accounts Receivable 
and Accounts Payable • Vendor Accounts • Master Data • Preparation for 
Creating Vendor Master Data • Define Account Groups with Screen Layout 
(Vendor) (see Figure 2.6 and Figure 2.7).
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Figure 2.6: New vendor account group “ZBPV”

Figure 2.7: Characteristic of vendor account group “ZBPV”

Subsequently, you also create a new number range with external number 
assignment under, Financial Accounting • Accounts Receivable and Accounts 
Payable • Vendor Accounts • Master Data • Preparation for Creating Vendor 
Master Data • Create Number Ranges for Vendor Accounts, which corre-
sponds to that of the customer as shown in Figure 2.8.
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Figure 2.8: Number range for new vendor account group

This number range is now again assigned to the new vendor account group 
via, Financial Accounting • Accounts Receivable and Accounts Payable • Ven-
dor Accounts • Master Data • Preparation for Creating Vendor Master Data 
• Assign Number Ranges to Vendor Account Groups (see Figure 2.9).

Figure 2.9: Assignment of number range to vendor account group

2.1.3	 Business Partner

As a further step, a new number range is also set up in Customizing for 
the SAP Business Partner, this time with internal number assignment. This 
number range is then assigned to a new grouping that has also been creat-
ed. This is done as shown in Figure 2.10 in Customizing under, Cross-Ap-
plication Components • SAP Business Partner • Business Partner • Basic 
Settings • Number Ranges and Groupings • Define Number ranges and under 
Cross-Application Components • SAP Business Partner • Business Partner 
• Basic Settings • Number Ranges and Groupings • Define Groupings and As-
sign Number ranges (see Figure 2.11).
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